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Our mission is to provide modern mortgage solutions with world class 
communication to craft the perfect home loan product for every client. 

Home buyer education allows every client to know what is expected during the 
home buying process.

Strategies to help home owners sell their home and buy 
another with the best financial outcome!
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OWN A HOME AND WANT TO BUY ANOTHER

When selling a home,let’sknow your overall objectives :

ÅWhere do you want to be with your family and finances?

ÅWhat are your goals in the next 6 months to 1 year

ÅWhen do you want to move?

ÅHow much time do you have to move basedon selling your home?

Included are strategies I often utilize with my clients like you every day! These are designed

to meet short and long term goals for any home buyer and/or seller. We will help you to

fully understand your options to move forward with confidence decision making through the

mortgage process!!

Explore every option and allow us to craft the right home loan strategy for you!

When buying a home and having one to sell, strategic planning is key to a

successful transaction . Real estate today is a highway to financial security and

preparation for the future .2XºŻ´first start by determining our strategy based on your short

and long term goals!
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PRIVATE MORTGAGE INSURANCE 
TO AVOID OR NOT TO AVOID….

Private mortgage insurance (PMI) protects the lender if a home were to go
into foreclosure, and the borrower put less than 20% down on a conventional
home loan.

Did you know a buyer can put less than 20% down and the PMI goes away?

Å 5% down payment PMI falls off in 84 months

Å 10% down payment PMI will fall off in 60 months

Å 15% down payment PMI falls off in approximately 36 months

When listing a home many sellers aim to net enough proceeds for a 20% down payment 

towards their next purchase in order to avoid Private Mortgage Insurance (PMI.)    First, 

remember there is not a bad mortgage out there and PMI is not the enemy. Mortgages and 

PMIs are tools and our job is to educate the buyer of the financial results when these tools are 

used properly!

Yes, 20% down is a great way to avoid PMI but is not necessary (and in some cases can be the 

wrong move.) Often times the best strategy is to not put 20% down but 3% or 5%. This will 

free up cash to pay credit cards, student loans, auto loans, etc. Eliminating these debts would 

free up hundreds of dollars per month which can be used elsewhere.

The total amount of bills for the new mortgage can be les than your current
mortgage payment and debt load.

On Government loans, PMI never goes away. 

There are fees the government assess and adds to your total loan amount over time. 

Conventional loans are credit score driven, lower scores mean higher interest rates. 

Government loans are more flexible allowing lower scores. In many cases a government loan 

fits the bill perfectly. 
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PRIVATE MORTGAGE INSURANCE 
TO AVOID OR NOT TO AVOID….cont.

Suppose you buy a $200,000 home with 20% down or $40,000. 

The loan is $160,000 with 4% interest rate on a 30 year term. Principal and interest 

payments are $763/mo. 

NOW ӃXºŻ´put 5% or $10,000 down making the amount $190,000. Principal and 

interest payments are $907, increase by $144 plus, $100 PMI, total monthly payment 

increases by $244. 

NEXT buy out of the PMI for $ 4,200, now cash to close is 5% or $10,000 plus the 

$4,200 (to buy out of PMI.)

Total cash to close = $14,200 vs. $40,000 keeping $25,800 in the buyers pocket

Did you know a buyer can put less than 20% down and not have PMI ?

EX: 5% down with PMI of $100 a month could total to $8,400 before it falls of in 84 months 

(listed on the previous page.) One strategy is to buy out of PMI at an approximate 50% 

discount. The amount to buy out of PMI now becomes $4,200. Bring this amount to the closing 

along with the 5% down payment and consider your PMI paid for!

Use the $25,800 to pay off debts.
;JÉ TÇ« N³XT º NJ³T´ŵ ´ºÄTX«º ӃJ«´ŵ JÄº ӃJ«´ŵ XºNŸ A|X´X TXMº´ T«Żº z JÇJÉ Ä«º Ӄ º|XÉŻ³X

paid off so why wait? (keep in mind they have no tax deduction benefits.)

You may want to keep the money in the bank and draw on the $244/ mo to assist with the 

house payment. Send it to the mortgage company they will take your money! We guarantee it!
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RECAST YOUR LOAN

The Loan Officer will fill out a form for a nominal fee typically $250 -$350. 

NEXT, inform the loan officer you sold your home and want to send in an amount of 

money; $10k, $20k, $30k, it does not matter. 

The Loan Officer will take the money and apply it to your current mortgage balance. 

This causes your loan to re-amortize for the remainder of the loan. 

Lower your payment and eliminate the PMI if enough cash is applied to the mortgage. 

Loan Recast is a term you may not have heard of, however, all 
conventional loans have this feature .

2XºŻ´ ´JÉ ÉÄ ÇJ«º º MÄÉ J |ªX MXZ³X ´XӃӃ «z ÉÄ³ |ªXŸYes, ÉÄŻT ӃÆX º °Äº ǏǍӆ TÇ« º
JÆ T ;5. MÄº ÉÄ T«Żº |JÆX º|X «Xº °³NXXT´ Z³ª º|X ´JӃX Z ÉÄ³ NÄ³³X«º |ªXŸ

Here’s a strategy to consider:

With a 3% or 5% down payment and selling your current home will give you PMI on the new 
home but would you like to buy out of it? Take advantage of Re-Casting the loan.

Some say you would be better to refinance the mortgage. We say try the loan recast to avoid 

higher costs associated with refinance transactions and being subject to the current market 

rates. What if the rates are higher than your original? With a loan recast you are subject to 

nominal fees and avoid the fear of higher interest rates.

This is a powerful option helping you to eliminate the mortgage company from 
obtaining another transaction on the behalf of you, the consumer.

NOTE: When interest rates are lower than your original you may want to consider a refinance. 
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HOME EQUITY LINE OF CREDIT - HELOC

Say you have a 15 year mortgage on a home. Your payment is a bit steep especially if 

you want to buy a new home before selling your current home. How about getting an 

X²Ä ºÉ ӃJ«ų &«Żº ¤Ä´º °ÄӃӃ X«Äz| º °Äº TÇ« « ÉÄ³ «XÇ |ªX MÄº X«Äz| º

have a HELOC take first lien position. 

We now have enough equity to pay off the 15 year mortgage leaving more proceeds 

for the down payment. The payment on this new 1stlien HELOC is much lower than 

the original 15 year loan. This helps us to buy first then sell later!

NOTE: If a home is currently listed, no bank will allow you to extract an equity loan or HELOC. If 

this strategy is used, we must first execute a HELOC prior to listing the home. 

Have any equity in your current home? Is it enough to put 20% down on the new 
home you desire? 

Extract all or part of this line of credit to utilize for your down payment and closing costs on the 

new home. Once your home sells, your first mortgage is paid off with the remaining balance and a 

HELOC. This provides the 20% down to help avoid PMI.

We work with several banks that allow equity to be extracted knowing you will 
soon sell your home. Call us any time for our list!
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GIFT FUNDS

A buyer may owe $7,000 on an auto loan with a monthly payment of 
$350. A gift fund of $7,000 is given and can be used a few ways. 

Å Put the $7,000 towards the initial mortgage of $200,000 dropping the monthly 
payment by $32. 

Å Pay off the auto loan of $7,000 and free up $ 350 a month

Typically a letter is needed with the gift funds explaining the relationship and 

source of funds. The letter will state the donors information, dollar amount being 

gifted, date of the money transfer, relationship to the borrower, and language stating 

the gift does not need to be paid back. 

Need help from a relative for your down payment?

Gift funds are a great way to assist in the purchase of a new home. In recent years 

mortgage guidelines have changed to accept gifts from family members and/or 

approved donors. These can be used towards the down payment, closing costs, pay off 

debts, or give a cushion of cash after the sale!

I will help you to understand eligible sources and documentation for these gift funds based on your 
loan and relationship to the donor. Just give me a call!
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SPOUSE NOT ON THE MORTGAGE

If one spouse signed the note, and the other spouse has an income, we may be able 

to qualify he/she to buy the new home in their name. If they are on title that is ok, 

that mortgage payment does not count against them. Keep in mind, taxes and 

insurance do count against them to qualify for a mortgage when on title of a home. 

Once the new purchase is complete, the couple can now sell the current home. While 

the home is listed a Quit Claim Deed will be created to bring both on the title of the 

new home. 

The home now cannot be refinanced or sold without the signature of both spouses. 

If a home was lost to forecloses or bankruptcy the spouse who signed the note will see the effect 

in their credit score. The other spouse keeps a good credit score for decent interest rates or any 

other credit lines they may need. Save the credit for future purchases. 

It’s not necessary to have both spouses on the mortgage. 

At times married clients attempting to sell their home come to find only one is listed on the 

mortgage but both are on the title.

NOTE: We advise to put as few borrower as possible on the note incase of these situations. 
Having a plan B, especially when it comes to credit, will lead to financial comfort. 

Take advantage of the single spouse on the note. 
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